
Westside LA Home Seller's 
Guide
Welcome to your comprehensive guide for navigating the Westside 
Los Angeles real estate market. Whether you're selling in Brentwood, 
Santa Monica, Venice, Westchester, Mar Vista, Beverly Hills or other 
Westside Neighborhoods, this guide provides you with expert 
insights to maximize your property's value and ensure a smooth 
selling experience. Prepared by Derrick Ruiz.



Your Westside LA Home Selling Guide

Part 1: Preparing and Pricing Your Westside 
LA Home

Part 2: Marketing Your Westside LA Home
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Preparing and Pricing Your Westside LA Home

Strategic preparation and precise pricing are critical first steps to 
maximize your property's value in the competitive Westside 
market. We'll guide you through pre-listing renovations, staging 
techniques, and pricing strategies tailored to neighborhoods like 
Brentwood, Santa Monica, and Pacific Palisades.
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Marketing Your Westside Home

Our sophisticated marketing approach leverages professional 
photography, virtual tours, targeted digital campaigns, and 
exclusive networks to showcase your property to qualified buyers. 
We'll position your home to attract tech executives, entertainment 
industry leaders, and affluent professionals seeking the premium 
Westside lifestyle.

A comprehensive approach to achieving exceptional results in Los Angeles' most prestigious 
real estate market



Part 1: Preparing Pricing Your Westside LA Home with AI

We leverage advanced AI technology to strategically price your 
property, ensuring it sells quickly and at the highest possible value. 
By analyzing real-time market data, recent sales trends, 
neighborhood dynamics, and local economic indicators, our AI-
driven tools provide precise, data-backed pricing 
recommendations tailored specifically to your home and location.

This data-driven approach eliminates guesswork, positions your 
property competitively, and helps attract serious, qualified buyers, 
giving you a distinct advantage in Westside LA's dynamic market.

Real-Time Market Analysis
Current listing prices, days on market, and inventory 
levels analyzed daily

Property-Specific Factors
Your home's unique features, upgrades, and condition 
evaluated against comparable properties

Precision Pricing
Strategic price points identified to maximize buyer 
interest and ultimate selling price



Factors in the Pricing Strategy & Home Valuation
1

Comparative Market Analysis

Your home's value is determined 
by using AI to analyze recent sales 
of similar properties within your 
specific Westside neighborhood, 
typically within a half-mile radius 
and sold in the last 3-6 months.
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Westside Value Factors

School districts LAUSD vs. Santa 
Monica High for example), 
proximity to the beach, views, lot 
size, and architectural significance 
substantially impact Westside 
property values.
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Strategic Pricing

Pricing strategy varies by 
neighborhood: Santa Monica and 
Venice respond well to slight 
underpricing to generate multiple 
offers, while Beverly Hills buyers 
expect precise market value 
pricing.

The right price creates a perception of value that attracts qualified buyers while maximizing your return. In Westside 
LA's luxury market, a 5% pricing miscalculation can cost you $75,000-$300,000 in lost equity.



Preparing Your Home for Sale
Westside-Specific Improvements
Focus on outdoor living spaces, updated kitchens & baths, and smart home 
technology4the top three features Westside buyers consistently pay 
premium prices for. Consider adding drought-resistant landscaping to 
appeal to environmentally-conscious buyers.

Professional Staging
Westside homes sell for 8-12% more when professionally staged. We'll 
connect you with stagers who understand the specific aesthetic preferences 
of your neighborhood, whether that's Santa Monica's coastal contemporary 
or Beverly Hills' refined luxury.

Pre-Listing Inspections
In LA's disclosure-heavy environment, conducting pre-listing inspections 
for foundation, roof, sewer line, and earthquake retrofitting compliance 
gives you negotiating power and prevents surprises that could derail your 
sale.



Understanding the Sales Process

Preparation (Weeks 1-3)
Complete repairs, staging, professional photography, and 
property marketing materials. Order preliminary title report 
and prepare disclosure documents.

Active Marketing (Weeks 4-7)

Strategic open houses, broker's previews, digital marketing 
campaigns, and targeted outreach to local and international 
buyers. Westside homes typically see 15-40 showings in the 
first two weeks.

Offer Review & Negotiations (Weeks 7-8)

Analyze multiple offers, comparing not just price but also 
financing strength, contingencies, and close timeline. In the 
luxury Westside market, the highest offer isn't always the 
best offer.

Escrow & Closing (Weeks 8-12)

Navigate inspections, appraisal, loan approval, and final 
negotiations. Complete final walkthrough and coordinate 
with your closing team to ensure a smooth transfer of 
ownership.

The entire process typically takes 10-12 weeks from preparation to closing, with market variations by neighborhood and season.



Negotiating Offers

Negotiating offers effectively is key to achieving your financial 
goals when selling your home. 

As your trusted advisor, I will guide you through evaluating each 
offer carefully, considering not just the price, but also 
contingencies, buyer financing strength, and terms that align with 
your preferred timeline. 

Leveraging market insights and negotiation expertise, we 
strategically respond to offers, maximizing your home's value 
while minimizing potential risks, ultimately ensuring a smooth 
and successful transaction. 

I have negotiated hundreds of offers for my sellers and have a fine 
tuned sense of which offer and which buyer makes the best sense 
for my sellers.

Successful negotiation requires understanding not just the offer terms but also the buyer's motivation, timeline 
flexibility, and financial capacity4factors we carefully analyze for every offer.



Navigating Offers & Escrow

1

Offer Acceptance
Once you accept an offer, buyers typically deposit 
3% earnest money into escrow within 3 business 
days. In Westside LA's luxury market, this can 

represent $45,000-$300,000+ held in a neutral 
escrow account.
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Inspection Period
Buyers have 17 days (per California standard) to 
complete all inspections, though in competitive 

situations, Westside buyers often reduce this to 7-
10 days. Common inspections include general 
property, sewer line, foundation, and mold4

especially in older Westside properties.
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Appraisal & Loan Contingencies
Buyers typically have 21 days to secure financing. 

In areas like Brentwood and Pacific Palisades, 
unique architectural homes may face appraisal 

challenges that require negotiation strategies and 
comparable sales justification.
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Final Verification
Buyers conduct a final walkthrough 5 days before 

closing to verify the property's condition. All 
agreed-upon repairs must be completed with 

receipts from licensed contractors to avoid closing 
delays.



Closing the Sale

Seller Closing Costs
Typical Westside LA seller closing costs 
total 5-6% of the sale price:

Real estate commission: 4.5-6%

Title insurance: $3,000-$7,000

Escrow fees: $2,500-$5,000

County transfer tax: $1.10 per $1,000
City transfer tax: $4.50 per $1,000 in 
LA, higher in Santa Monica ($6.00) and 
Culver City ($4.50)

Required Documents
California and LA-specific closing 
documents include:

Natural Hazard Disclosure

Earthquake safety disclosure

Smoke/CO detector compliance

Water conserving plumbing fixtures
Energy efficiency compliance

Foreign Investment in Real Property 
Tax Act affidavit

Final Steps
Before recording the deed:

Sign closing documents (typically 30-
50 pages)

Arrange property vacancy or rent-back 
agreement

Cancel utilities, insurance, and property 
tax auto-payments

Forward mail and update address with 
financial institutions

Remove all personal property not 
included in sale

In California, sellers typically sign documents 3-5 days before the buyer, with funds disbursed 1-2 days after recording.



Common Mistakes Westside LA Sellers Make

Overpricing Based on Zillow
Online valuations are notoriously inaccurate in the Westside's 
unique micro-markets. For example, in Brentwood's Mandeville 
Canyon, algorithm-based valuations typically miss by 12-18% due 
to the unique lot configurations and varying views.

Neglecting Westside-Specific Preparations
Failing to address outdated bathrooms and kitchens is particularly 
costly in Westside markets. In Beverly Hills and Brentwood, 
updated properties sell for 15-20% more than comparable homes 
with original finishes.

Disregarding Disclosure Requirements
Los Angeles has strict disclosure laws, especially regarding 
unpermitted work and foundation issues. Failure to disclose can 
result in post-sale litigation, particularly common in areas like 
Santa Monica and Venice with older housing stock.

Poor Timing Strategy
Listing during suboptimal seasons can cost you significantly. In 
Westside neighborhoods, late spring (April-June) listings typically 
sell for 4-7% more than holiday season (November-January) 
listings.



Moving & Relocation Guide
Your Moving Timeline

18 Weeks Before
Research and book 
specialized Westside 
moving companies that 
understand the challenges 
of navigating narrow 
canyon roads in Bel Air or 
Pacific Palisades, or high-
rise restrictions in 
Century City.

2 4 Weeks Before
Arrange temporary 
storage if needed. 
Premium climate-
controlled options in 
Beverly Hills and 
Brentwood start at 
$350/month for a 5x10 
unit. Begin packing non-
essentials and schedule 
donation pickups.

32 Weeks Before
Transfer utilities, update 
address with USPS, and 
notify service providers. 
Schedule DMV 
appointment to update 
your driver's license and 
registration.



Frequently Asked Questions

How long will it take to sell my Westside home?
Currently, properly priced homes in Brentwood, Santa Monica, and 
Pacific Palisades sell in 14-28 days. Beverly Hills and Bel Air luxury 
properties ($10M+) typically take 45-90 days to attract the right 
buyer.

Should I renovate before selling?
Focus on strategic updates rather than complete renovations. In 
Westside LA, kitchen updates return 85-115% of investment, while 
bathroom updates return 65-78%. We can provide neighborhood-
specific guidance on which improvements deliver the highest ROI.

Are cash offers better than financed offers?
Not necessarily. While 38% of Westside luxury sales are cash, strong 
financed offers from pre-approved local buyers often close just as 
reliably. We evaluate each offer based on contingencies, timeline, and 
buyer qualification rather than just payment method.

What about capital gains taxes?
Married couples can exclude up to $500,000 in profit ($250,000 for 
singles) if the home was your primary residence for at least 2 of the 
last 5 years. California does not offer additional exemptions, making 
tax planning crucial for long-time Westside homeowners with 
substantial appreciation.



Part 2: My AI Powered 
Marketing Plan for Westside 
Los Angeles Homeowners
Selling your property in one of the world's most competitive real 
estate markets requires sophisticated strategies that blend cutting-
edge technology with proven traditional methods to attract qualified 
buyers and maximize your return.



Selling a home on LA's Westside isn't just about listing it4it's about positioning it. In a 
market as competitive and dynamic as this, the difference between average results and 
exceptional ones often comes down to strategy. That's why I combine proven real estate 
fundamentals with the power of artificial intelligence to create a smarter, more targeted 
marketing approach. From Venice to Brentwood, today's buyers are digitally savvy, 
data-driven, and expect a polished presentation. My marketing plan is designed to meet 
them exactly where they are4with high-impact visuals, intelligent pricing strategies, 
and personalized outreach that generates results.

This AI-powered strategy leverages predictive analytics, behavioral targeting, and 
proprietary tools to get your home in front of the right buyers4faster and more 
effectively. But it doesn't stop at technology. I bring 40+ years of Westside expertise, 
local relationships, and hands-on negotiation to every listing. The result? Maximum 
exposure, fewer days on market, and the best possible sale price. Whether you're 
moving up, downsizing, or cashing out, this plan is built to help you succeed in today's 
market4on your terms.



Understanding Your Property's Market Position
1

Move-In Ready
Premium properties in pristine condition 
located in desirable neighborhoods like 
Brentwood, Santa Monica, or Beverly Hills 
require showcase marketing to justify top-
dollar pricing.

2

Average Condition
Homes in decent condition in good 
locations need strategic marketing that 
highlights potential while acknowledging 
current state to attract practical buyers.

3

Fixer-Upper
Properties requiring renovation need 
marketing that targets investors, flippers, 
or visionary buyers who can see beyond 
current condition to future potential.

Your specific property type directly determines which marketing techniques will yield the highest return on investment. 
A 5,000 square foot Brentwood estate demands different strategies than a rental property needing comprehensive 
updates.



Professional Photography: The Foundation of Effective Marketing A

High-quality photography forms the cornerstone of any successful 
property marketing campaign. Today's buyers expect exceptional 
visual content before deciding to visit a property in person.

For premium Westside properties, we employ:

Professional photographers specialized in architectural and real 
estate photography

Comprehensive interior and exterior shots that highlight your 
home's best features

Strategic timing to capture optimal natural lighting conditions

Aerial drone photography to showcase property boundaries, 
neighborhood context, and proximity to amenities

Research shows that listings with professional photography sell 
32% faster and command prices up to 11% higher than those with 
amateur photos, making this investment essential in the 
competitive Westside market. Professional photographers use specialized equipment and techniques to 

capture your property's best angles and features, creating images that stand 
out in online listings.



Photo Enhancement: Perfecting Your Property's 
Presentation

Weather & Lighting Enhancement
Transform cloudy day photos into bright, 
inviting images that showcase your property's 
exterior in optimal conditions, significantly 
improving curb appeal in online listings.

Distraction Removal
Eliminate visual distractions like power lines, 
garbage bins, or street signs that detract from 
your property's aesthetic appeal while 
maintaining ethical representation.

Twilight Conversion
Create dramatic twilight effects from daytime 
photos to highlight architectural features and 
create emotional appeal, particularly effective 
for luxury properties.

All photo enhancements are performed within ethical guidelines with appropriate disclosures to buyers and agents. These enhancements aim to 
present your property in its best light while maintaining accurate representation of its true condition and features.



AI-Enhanced Video Marketing: The New Essential

Professional Photos
High-resolution images capture every detail of your property's features 
and serve as the foundation for video content.

AI Processing
Advanced platforms like Google's Veo 3 and Flow transform static images 
into dynamic, narrative-driven video content.

Platform Optimization
Videos are tailored for different platforms4longer, detailed tours for 
websites and MLS; shorter, attention-grabbing clips for social media.

Engagement Analysis
Video performance metrics guide ongoing marketing refinements to 
maximize buyer interest and engagement.

2025's AI video platforms have revolutionized real estate marketing, allowing us to create compelling, professionally narrated 
property tours and social media content that captures attention in today's fast-scrolling digital environment. Studies show 
that properties marketed with video receive 403% more inquiries than those without.



Professional Home Staging: Transforming Vacant Properties

The Power of Professional Staging
Home staging transforms empty spaces into compelling 
environments where buyers can envision their future lives. For 
Westside properties, this critical investment yields significant 
returns:
Creates emotional connection with potential buyers

Demonstrates optimal furniture placement and room functionality
Increases perceived value, often justifying higher offers

Accelerates sales timeline by 73% compared to vacant properties
Helps buyers overlook minor flaws or challenging layouts
In premium Westside neighborhoods like Venice and 
Beverlywood, professional staging typically costs $2,000-$5,000 
depending on property size, but generates an average ROI of 5-15% 
on final sale price.



Virtual Staging: Budget-Friendly Alternative
When budget constraints exist or for properties where physical 
staging presents logistical challenges, virtual staging offers a 
compelling alternative:
Significantly lower investment (typically $100-300 per room)

Faster implementation than physical staging
Ability to showcase multiple design styles for the same space

Perfect for demonstrating potential of challenging floor plans
Particularly effective for highlighting ADU opportunities

Virtual staging must be clearly disclosed to buyers and agents to 
maintain transparency, but provides a powerful visualization tool, 
especially for vacant properties requiring imagination to see their 
potential.

Ethical Considerations
We maintain transparency by:

Clearly labeling virtually staged images
Providing both staged and unstaged photos

Adhering to MLS disclosure requirements
Never using virtual staging to conceal property defects



Immersive 3D Tours & Interactive Floor Plans
For premium Westside properties, particularly those above $2 million, immersive digital experiences have become expected 
by sophisticated buyers:

Matterport 3D Tours
These high-definition virtual 
walkthroughs allow remote buyers 
to explore every corner of your 
property at their own pace. With 
embedded information tags 
highlighting premium features and 
recent upgrades, these tours 
increase listing engagement by up to 
50%.

Interactive Floor Plans
Precision-measured, interactive 
floor plans help buyers understand 
spatial relationships and flow 
between rooms. These tools are 
particularly valuable for 
international or relocating buyers 
who may make purchase decisions 
with limited in-person visits.

Virtual Staging Integration
For vacant properties, we can 
integrate virtual staging into 3D 
tours, allowing buyers to toggle 
between staged and unstaged views. 
This helps buyers visualize potential 
while maintaining transparency 
about actual conditions.

With over 90% of Westside buyers beginning their search online, these immersive tools create deeper engagement with your 
listing and help qualify serious buyers before physical showings, streamlining the sales process.



Custom Property Websites: Your Home's Digital Showcase

Dedicated Digital Presence
For distinguished Westside properties, a custom website provides 
an unmatched platform for showcasing your home's unique 
features:

Custom domain based on property address (e.g., 
1234PalmDrive.com)
Comprehensive photo galleries organized by room/feature
Embedded Matterport 3D tours and interactive floor plans

Neighborhood information highlighting local amenities
Detailed property specifications and unique features

Contact forms to capture qualified buyer leads
These sites provide a distraction-free environment compared to 
MLS listings where competing properties are just a click away.
Marketing Integration

Custom websites serve as the hub for all digital marketing efforts:
QR codes on physical marketing materials

Link destination for social media campaigns
SEO optimization for location-specific searches



AI-Crafted Property Narratives

Emotional Storytelling

Advanced AI tools analyze your 
property's unique features and 
translate them into compelling 
narratives that create emotional 
connections with potential buyers, 
emphasizing lifestyle benefits 
beyond mere specifications.

SEO Optimization

AI-generated descriptions 
incorporate strategic keywords 
that boost visibility in online 
searches, helping your property 
appear in results for buyers 
searching specific features like 
"Venice Canal views" or "Culver 
City mid-century modern."

Tailored Buyer Targeting

Different narrative versions can be 
created to appeal to specific buyer 
demographics4highlighting home 
office potential for remote 
workers, entertainment spaces for 
social buyers, or proximity to 
schools for families.



MLS Listing & Syndication Strategy

MLS 
Listing 
Data to
Reach 
Buyers

Realtor.comRedfin

Social Media Zillow

While modern marketing employs numerous digital channels, the Multiple Listing Service remains the foundation of effective property exposure:

Strategic MLS Presentation

Comprehensive property data with precise measurements
Strategic selection of primary photo to maximize click-through

Carefully crafted remarks section highlighting unique selling points

Detailed disclosure of property condition and features

Links to virtual tours, 3D walkthroughs, and custom website

Syndication Optimization

Monitoring of syndicated listings on Zillow, Realtor.com, and 
Redfin
Ensuring consistent presentation across all platforms

Rapid updates when price changes or status updates occur

Tracking performance metrics on each platform

Responding to inquiries generated through each channel



Social Media Marketing Campaign 

Platform-Specific Content
Each social platform requires tailored content formats:

Instagram: A  Beautiful photo carousels and 30-second Reels 
highlighting visual appeal.

Facebook: Comprehensive property information and 
neighborhood highlights. !

LinkedIn: Investment potential and market analysis for 
investor audiences. �

Youtube: Showcases your home with the power of video. ·

AI-Powered Content Creation
Using cutting-edge tools like Gamma AI, we create:

"Coming Soon" teasers to build anticipation. ó

"Just Listed" announcements with key property highlights. ,

Feature-specific posts showcasing unique elements. /

Open house announcements and virtual tour promotions. ´

Neighborhood spotlight content connecting property to 
lifestyle. �

Social media marketing is particularly effective for reaching millennial and Gen Z buyers who now comprise over 43% of the Westside market. Our 
targeted campaigns ensure your property appears in the feeds of qualified buyers based on their demonstrated interests and search behaviors.



Traditional & Print Marketing Elements

Strategic Signage
Despite digital dominance, physical presence remains valuable:

Premium yard signs with riders.
QR codes linking to property website

Directional signs for hard-to-find properties
Open house signage strategically placed to maximize visibility

Targeted Print Materials
While digital has largely replaced print, selective 
materials remain effective:
High-quality property brochures for open houses

Direct mail campaigns to neighboring properties
Custom digital materials for agent-to-agent marketing

Property feature sheets for in-person showings



Why Choose a Seasoned Expert with Cutting-Edge AI 
Marketing Tools
39 Years of Westside Expertise

My four decades of experience in the Los Angeles real estate market 
provides:

Unparalleled knowledge of neighborhood value trends

Extensive network of potential buyers and cooperating agents
Expert negotiation skills honed through thousands of transactions

Intimate understanding of local zoning and development 
regulations

Ability to anticipate and navigate complex transaction challenges

Technology Leadership

Combined with my commitment to leveraging cutting-edge technology:

AI-powered marketing tools creating compelling content

Data analytics to target the most qualified buyer pools
Advanced CRM systems to track and nurture every lead

Virtual and augmented reality tools for immersive property 
experiences

Predictive market analytics to optimize pricing strategy

When we meet, I'll present a customized marketing plan specifically tailored to your property's unique features and your personal timeline and goals. 
My blend of deep market experience and technological innovation ensures your Westside property receives maximum exposure to qualified buyers, 
resulting in the highest possible return on your investment.



Unlock Your Property's Full Potential

Ready to find out what your 
home is really worth?
Our AI-powered valuation system provides 
accurate estimates based on current 
market conditions, comparable properties, 
and hidden value factors that traditional 
methods might miss.

Get a personalized, AI-
powered valuation and step-
by-step selling plan tailored to 
your Westside property.
We'll analyze everything from optimal 
pricing strategy to targeted marketing 
approaches specifically designed for your 
neighborhood, whether you're in Venice, 
Santa Monica, Mar Vista, or anywhere on 
the Westside.

Contact me today to schedule 
your private consultation.
During our meeting, I'll demonstrate how 
our proprietary AI tools can help you 
maximize your property's value in today's 
competitive Westside market while 
reducing stress and streamlining the 
selling process.



A.I. Powered Seller Guide to the Westside
Expert Guidance

Navigate the complex Westside market with 
confidence through specialized, data-driven 
strategies tailored to your unique needs.

Proven Results

Benefit from 40 years of successful 
transactions across Venice, Santa Monica, 
Brentwood, and the entire Westside area.

I am an A.I. Powered Broker

I combine the power of artificial intelligence with expert-level real estate strategy. From 
property analysis to negotiation, I give you a smarter edge in every step of your home listing 
and sales process.

Selling Homes and Investments 4 Handled with Precision and powered by AI

This presentation is designed to give you a comprehensive understanding of the home 
selling process specific to Los Angeles' competitive Westside market.



Ready to Start the Listing Process? Call me today.
Selling your Westside home requires more than just putting up a sign4it demands local expertise, market insight, and 
a trusted partner who understands your unique needs. Let's schedule a personal consultation to discuss your goals, 
explore neighborhoods that match your lifestyle, and develop a winning strategy for your home sale. Call me today.

'  Call or Text
310-308-3174

0  Email
derrick.ruiz@exprealty.com

q  Website
DerrickRuiz.com

!  Facebook
Follow for market updates and listings 
@DerrickRuizLABroker

A  Instagram
See inside Westside homes and 
neighborhoods @DerrickRuiz

C  YouTube
Watch neighborhood tours and buying 
tips. @DerrickRuiz

https://www.derrickruiz.com/
https://www.facebook.com/DerrickRuizLABroker
https://instagram.com/derrickruiz
https://www.youtube.com/@DerrickRuiz

